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The Lucky Stone

A  farmer who had been losing money year after  year 
went to a banker.   He asked for  a loan to keep the farm 
running for  another year.   The banker reluctantly 
agreed,  saying “ I  can no longer a�ord to lose money 
on you.   Either you show a pro�t this  year or  we wil l  
repossess the farm.” 

Upon leaving the bank with a new loan,  the farmer was 
confronted by a panhandler  who asked the farmer i f  
he needed help.   The farmer said he needed a lot  of  
luck to get through the coming year.   The panhandler  
o�ered the farmer a lucky stone for  a small  pr ice,  
payable at  the end of  the year.   The panhandler  said 
the payment was required only i f  the farm did indeed 
turn a pro�t.   The farmer,  seeing that he couldn’t  lose,  
asked for  the condit ions of  the agreement.   The 
panhandler  said the stone is  e�ective only i f  the 
farmer walked his  proper ty ever y day with the stone in 
his  pocket.   The farmer,  wil l ing to tr y anything,  took 

the stone and went home. 

The next morning,  the farmer walked his  fence l ine and 
real ized that ten of  his  catt le had wandered through a 
broken fence.   He rounded up the catt le,  herded them 
back into the �eld,  and repaired the fence.  The fol low-
ing morning he found a fox hole and laid a trap for  the 
fox.  The fox was caught.  On the third day he found a 
hole in the chicken coop and repaired it  to keep his  
chickens in.  On the next day he spotted some soi l  
erosion and placed rocks near the area to keep the soi l  
f rom wasting away.  

Day after  day,  he walked his  proper ty with the stone in 
his  pocket and,  day after  day,  he corrected what 
needed to be corrected.   At  the end of  the year,  the 
farmer went to the banker and informed him that it  
was the most pro�table year ever.   The banker,  pleased 
by the farmer ’s  new-found prosperity,  asked him how 
he did it .   “ I  didn’t  do anything,” the farmer said.   “ I  had 
a lucky stone.” 

Upon leaving the bank,  the panhandler  asked the 
farmer how the year went.   The farmer told him it  was 
the best  year he’d ever had.   The farmer paid the 
panhandler  for  the lucky stone and said he would 
carr y the stone with him ever y day unti l  he died.   The 
panhandler  confessed that the stone wasn’t  lucky ;  i t  
was s imply that the farmer was �nal ly  doing the things 
he should have been doing al l  along.

And so it  goes with your JD Premium Products busi-
ness.  What s imple things,  l ike the farmer,  are you over-
look ing?  How would your business be di�erent i f  you 
had a “ lucky ” stone in your pocket?  Commit today to 
get your “ lucky ” stone and watch your business grow!



Time to  Get  Started“What ’s Smokin”

How Can A Business Be This Much Fun?

INGREDIENTS
1 pkg.  (8 oz.)  Cream Cheese, softened
1 cup Grated Parmesan Cheese, divided
2 cans (8 oz. each) refrigerated crescent dinner rolls
2 pkg.  Turkey Jerky chopped into small pieces (BBQ tastes great)
1 cup chopped red pepper
1/4 cup chopped fresh parsley

Makes:  32 servings, 1 piece each

PREHEAT oven to 350°F. Mix cream cheese and 3/4 cup of the Parmesan cheese with electric mixer on medium speed until well blended.

SEPARATE crescent rolls into 8 rectangles; press perforations together to seal. Spread 3 Tbsp. cream cheese mixture onto each rectangle; top
with Turkey Jerky, red pepper and parsley. Fold long end of dough up over filling to center; fold up again to enclose remaining filling. Cut each
into 4 equal size squares. Place seam sides down on baking sheet. Sprinkle with remaining 1/4 cup Parmesan cheese.

BAKE 13 to 15 min. or until golden brown.

 

The Recipe Corner
Savory Turkey Jerky Bites

Try it at your next party

" In  my 27 years  in  net work marketing,  I  have never  had so much fun and never  had a business  
grow as  fast  as  the one I  am currently  bui lding,  bar  none,  p er io d!    I t  i s  t ruly  a  blessing for  Kathy 
and me.   A  fr iend of  ours  once said,  "With this  business,  the net  is  wider  and the bar  is  lower  than 
i t  has  ever  b een."  I  b el ieve there  has never  b een more truth to that  statement than with J .D.  
Premium Pro duc ts.   People  are  saying " Yes,  yes,  yes!"
 
There are  NO START-UP COST S,  NO SALES QUOTAS,  NO SHIPPING FEES,  NO MONTHLY WEBSITE 
CHAR GES,  NO ADMINISTR ATIVE FEES taken out  of  your  checks,  and NO BINARY PAY PL AN TO TRY 
TO B AL ANCE OUT TO QUALIFY FOR A CHECK .  
  
We are  invit ing you to join the J .D.  Premium Pro duc ts  family  of  business  owners.    Have fun in  a 
business  for  a  change;  mak ing money,  and helping others  to  do the same!
S o take a  $24 r isk!    Enrol l  for  the Enhanced pro gram, and get  star ted!  

 
O ur  income is  doubl ing ever y  three to  �ve weeks!    You do the math.   W here do you want to  b e 8  –  12 months from now?"

Craig & Kathy B este

J U N E  2 0 0 7  N E W S L E T T E R

AT  J D  P R E M I U M  P R O D U C T S

 

“Bad Mood? Maybe It’s Your Eating Habits.” 
                       Condensed from THE NUTRITION NEWS SERVICE

 TUCSON, Ariz. – February 1, 2007 – Feeling impatient?  Irritable?  Angry?  It might just have something to do with what 
you ate.  Or didn't eat.  Mood stability requires lean, quality protein. Protein breaks down into amino acids, which form the 
foundation of neurotransmitters.  Vitamins help convert those amino acids to neurotransmitters.

When we're stressed, we delay or skip meals, then go for a quick fix - eg.  fast foods, energy bars, and soft drinks. But they 
don't provide much in the way of neuronutrients, and these junk foods turn our blood sugar into a roller coaster.

Serotonin is probably the best-known neurotransmitter because it's the target of antidepressant drugs.  But eating some 
quality protein helps your brain make more serotonin on its own.

It turns out that JD Premium Products high protein jerky is more than just a great snack!
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